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APPENDIX A 
 
 

Questions received from online chat box and Responses provided at 
APTT’s Ninth Annual General Meeting held on 28 April 2022 

 
 

 
No. 

 
Questions  

 
Answers 

 
 
1. 

 
APTT has a Price/NAV of only 0.20. 
The market seems to be 
undervaluing APTT by a huge 
margin. What does the 
Management intend to do to 
enhance value for Unitholders? 
Has any party expressed an interest 
to takeover APTT? 

 
Mr Brian McKinley, the Chief Executive Officer 
(“CEO”), responded that the management did not 
receive any interest from any party to take over APTT. 
Should there be any, announcement on potential 
takeover of APTT would have been made via SGXNet. 
 
On the Price/NAV, there are many external factors that 
influence the unit price of APTT. What we can do is to 
manage the business for the benefit of unitholders for 
the long-term and we are doing that very clearly in 
executing our strategy by leveraging our large cable 
TV subscribers base, cross selling premium digital 
cable TV and fixed line broadband and taking new 
business initiative which includes data backhaul to the 
wireless operators. We have recorded double digit 
growth in revenue in broadband and hoped to continue 
that going forward. 
  

   
2. APTT has been managing dividend 

distribution tightly for the past few 

years in order to pare down debt. 

According to the AR, APTT has a 

gearing of 50.1% as at 31 Dec 2021.  

 

What is the Management's targeted 

gearing ratio for APTT? 

How many more years of 

'restricted' dividend distribution is 

needed in order to achieve this 

"targeted gearing ratio"?  

CEO responded that these are the onshore and 
offshore debts for settlement. We would target 
eliminating offshore debts and eventually bring all 
debts back onshore for lower interest rates. Debts 
repayment is certainly a long-term proposition.  
 
We have reaffirmed the guidance of 1 cent/unit to be 
paid in quarterly instalment of 0.25 cent/unit. We will 
continue to stay focus on debt management program 
in year 2022 and to repay about S$60 million for 
onshore and offshore facilities to which offshore 
facilities would mature by July 2023. We hope to 
extend the maturity date of the offshore facilities to July 
2025 by end of this year so that both onshore and 
offshore facilities would have the same maturity year. 
If we could also push back offshore facilities maturity 
date to year 2025, we would not have to revisit debt 
repayment for now until year 2025. 
 
As to whether we could offer better distribution in year 
2023 onwards, we will continue to bring down gearing 
and will consider better distribution rates subject to 
operating conditions and whether we could push back 
the maturity date for offshore facilities by end of this 
year. 
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3. Why did you obtain offshore loan 

financing in the first place if they 
are generally more expensive than 
onshore financing? 

The CEO responded that the purpose was to 
diversifying loan sources and keeping the overall costs 
of borrowings as low as possible. Interest rates for 
onshore facilities was very low with less than 2%. It 
was prudent to bring some debt offshore so that we 
can maximise the lowest price of onshore debts while 
paying slightly more for offshore facilities. Once we are 
able to bring slightly down our debts, we hope to bring 
all debts back onshore. The current debt has grown to 
be a little bit too large to qualify for all of it to secure 
onshore facilities at the attractive rates that we are 
currently getting. 
 

   
4. Capital expenditure has reduced 

for now as you have incurred it in 
prior years. However, there will 
likely be further incremental capital 
expenditure in the future as 
technologies evolve. With 
continuing pressure in ARPU and 
with 50% gearing, how will the 
capital expenditure be funded? 

The CEO responded that ever since the fourth quarter 
of 2018, we have been funding our capital expenditure 
entirely from cash flow from operation. In the past, we 
used borrowings to fund some of our capital 
expenditures with the intention for continuing growth. 
However, market has changed over the last few years 
to which we have not been seen growth but debt level 
increasing year-to-year.  
 
We then took the decision that we need to fund our 
capital expenditure by operating cash flows. That is our 
plan going forward and we will continue utilising 
operating cash flows to fund capital expenditure and 
investing within industry norms. With great 
technologies change, we have been increasing our 
largest cost on the volume of fiber optic cable that we 
have planted in our network. We spent a lot over the 
past few years, but we are now at a comfortable and 
satisfying level. Our approach is to service the demand 
from higher speed plan and support mobile operators 
to build up their 5G networks. 
 

   
5. Can update the latest covid-19 

situation in Taiwan and if any of the 
operations are being affected? 

The CEO responded that the COVID-19 situation in 
Taiwan does not really impact the operations. Given 
that the subscription base nature of our business, 
people staying at home and having staggered teams 
going into offices with minor impact to the 
administrative costs. The biggest impact we would say 
is travel restrictions between Singapore and Taiwan. 
Our Taiwan based Directors could not join us today 
and as much as the Singapore based Directors and 
management would want to visit Taiwan. There is no 
significant impact from operational perspective. 
 

   
6. The bulk of APTT's asset 

comprises Intangible Assets. What 
is APTT's amortisation policy with 
regard to these Intangible Assets? 
Are the TV Licenses transferrable? 

The CEO responded that the largest value of those 
intangible asset is cable TV licenses. We do not 
amortise cable TV licenses as we deem these licenses 
have indefinite useful life even though they are due for 
renewal every 9 years. Likelihood of licenses renewal 
is high and more on administrative process only.  
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We will perform impairment analysis annually by 
calculate the cash flow value, discounted cash flow as 
compared to the book value of the asset to measure 
any impairment is required.  
 
Cable TV licenses are not transferrable, but we could 
sell the business, which is subject to approval by the 
regulators, NCC. There is no intention to sell the 
business or any of the licenses now. Theoretically, it is 
possible to happen and if there are such intention to 
buy the licenses versus interested party buying units 
of APTT, we will make such disclosure via SGXNet. 
Again, there is no interest to privatise or sell licenses 
at this point in time.  
 

 


